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Our Purpose

• Producer Resources LLC was developed with the independent producer and agencies needs in mind!

• With over 35 Years experience sales and marketing in the insurance industry, we understand where you 
need our assistance. 

• Strength in numbers! Thanks to you and all of our independent producing partners, we are able to 
negotiate excellent compensation contracts with the insurance companies and other vendors.

• Independence – We value your independent spirit and approach the business as mediators and facilitators 

• Commissions & Incentives – Through our combined sales volume we are able to negotiate with insurance 
companies on your behalf to offer excellent commissions and company incentives.

• Products - Our focus is on life insurance and annuity products.

• Features – Product features such as living benefits, chronic, critical care, confinement care, and  terminal 
illness riders are important policy riders.

• Training – We offer a library of resources from how to get started, prospecting, sales training, how to 
create your very own profitable and rewarding business

• Resources & Tools – In addition to company and product information availability, we have included tools 
suchs “Quoting engines”, Underwriting tools, and lead sources.
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Our Portfolio of Products

• We listened to your product needs and determined to offer the following Companies and products.

• The products will be divided into two list;

• Product line or by needs they serve

• By Company

• We believe we have assembled a portfolio of life insurance products that will meet your requirements 
and your clients needs.

• Product Line by underwritten class

• Simplified Issue sometimes referrd as “Final Expense“/ simple Yes - No” life Products

• Graded & Modified Death Benefit life products

• Guaranteed Issue life products

• Non-Medical / sometimes referred to Jet Issue life products

• Traditional Underwritten life products
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Companies We Represent

• AIG / American General Life

• American Amicable Life */ Occidental Life of North Carolina *

• American National Life 

• Assurity Life

• Columbian Life / Columbian Mutual Life *

• Gerber Life

• Great Western Insurance Company *

• North American Company for Life & Health *

• Royal Neighbors *

• Sons of Norway 
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Companies with an * Asterix are our primary Companies



Simplified Issue Whole Life, aka Final Expense Products

• Final Expense products are typically a whole life products, underwritten on a simplified issue 
basis. Table D - Standard class.

• Typically, they offer a combination of level death benefit, graded death benefit and or a 
modified death benefit.

• Insurability is determined on how your proposed insured answers the health questions,    
MIB, Prescription information, some cases an MVR and or Telephone interview and APS.

• The target market for these products are for adult seniors from age 50 to 85, and for younger 
individuals who have certain health conditions that will
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Simplified Issue Whole Life, aka Final Expense Products

• Dignified Choice Classic Series by Columbian Life Insurance Company

• Senior Choice by American Amicable Life / Occidental Life of North Carolina Insurance Companies

• Family Choice by American Amicable Life / Occidental Life of North Carolina Insurance Companies

• Simple Solutions by Sons of Norway

• Simplified Issue Whole Life by Royal Neighbors of America 
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Simplified Issue Whole Life, aka Final Expense Products
Example: Face Amount $15,000 / Male Age 65 – Non-Tobacco
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Best Rate, Low Comp, 
Not Available in all States

No Height or Weight, Low Comp 

Best all round product & Comp!

No Height or Weight, Good Comp! 

Best Rate, good Comp!

Sons of Norway                          $813.15                         $69.12                           Simple Solutions    



Graded 30% - 70% & Modified R.O.P Death Benefit Products 

Example: Face Amount $15,000 / Male Age 65 – Non-Tobacco

2-Yr – R.O.P plus 10%

2-Yr – R.O.P plus 6%

2-Yr – R.O.P plus 10%

2-Yr – R.O.P plus 10%

30% Yr -1 / 70% Yr-2 / 100% Yr-3

30% Yr -1 / 70% Yr-2 / 100% Yr-3

30% Yr -1 / 70% Yr-2 / 100% Yr-3

Note: “Modified Benefit” Plans are

R.O.P “Return of Premium”

Plus a stated Interest Rate during the

First Two policy years.

“Graded Death Benefit” Plans  normally

Pay 30% the 1st Year, 70% the 2nd policy,

100% the 3rd Year of the ultimate 

death benefit and thereafter.
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Guaranteed Issue Whole Life

• Guaranteed Issue Whole Life by AIG “ American General Life”

• Guaranteed Issue Whole Life by Gerber Life

• Guaranteed Assurance by Great Western Insurance Company

• All plans have a 2 yr R.O.P plus interest
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Traditional Whole Life

• Jet Whole Life by Royal Neighbors of America

• Signature Whole Life by American National Life Insurance Company

• Life Solutions LP90 by Columbian Life Insurance Company

• Participating Whole Life by Assurity Life

• Participating Whole Life by Sons of Norway
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Simplified Issue Term Life

Term life insurance products underwritten on a simplified issue basis have become very popular.

WHY?  Simple short application with qualification based on yes or no answers. To complete the 
underwriting  process, the Company will order an MIB “Medical Information Bureau”,                          
Script Check “Prescription Drug Data Check”, When necessary a PHI “ Telephone History Interview,      
and Lexus Nexis check.

Point of Sale Decision !  If application completed via electronic application, 85% of cases will received        
an immediate approval decision at the time of sale.
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Simplified Issue Term Life

• Term Made Simple by American Amicable Life / Occidental Life of North Carolina Insurance Companies

• Easy Term by American Amicable Life / Occidental Life of North Carolina Insurance Companies

• Home Protector by American Amicable Life / Occidental Life of North Carolina Insurance Companies

• Survivor Protector by American Amicable Life / Occidental Life of North Carolina Insurance Companies

• SafeShield by Columbian Life Insurance Company
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Simplified Issue Term Life
Rate comparison based on the following 

20 Yr level term - $250,000 face amount - Female age 35 Standard Non-Tobacco
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Jet Issue Non-Med Term Life
Term Life products that do not require paramedical exams, etc. Maximum Face amount $500,000

Rate comparison based on the following 

20 Yr level term - $250,000 face amount - Female age 35 Standard Non-Tobacco
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Traditional Term Life

• Advantage Gen-9 by North American for Life & Health Insurance

• Term Life by Assurity Life Insurance Company

• Jet Term by Royal Neighbors of America
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Traditional Term Life

Rate comparison based on the following 

20 Yr level term - $250,000 face amount –

Female age 35 Standard Non-Tobacco
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Universal Life

Non-Lapse Universal Life

• Signature Guaranteed UL by American National Life Insurance Company

• Custom Guarantee UL Gen 9 by North American Company for Life & Health

Indexed Universal Life

• Signature Performance Indexed UL by American National Life Insurance Company

• Builder Plus IUL3 by North American Company for Life & Health
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Annuities

Fixed Interest Annuities

• Palladium, Century Plus and Wealth Quest Citadel  Series by American National Life Insurance Company

• NAC Guarantee Plus by North American Company for Life & Health

Indexed Annuity Products

• Strategy Plus 7 & Plus 10 Series by American National Life Insurance Company

• Benefit Solutions, Charter Plus, Income Choice, Versa Choice series  by North American Company for Life & Health
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We offer so much more than products!

•Product Training

•Sales Training

•Quoting engines

•Lead Sources

• Incentives
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